


Service Above & Beyond
Kerr Engineered Sales Company is a com-

prehensive sales and service arm 

for manufacturers and service providers

who choose to outsource their field sales.

The Kerr staff prides itself on going above 

and beyond the level of service and sup-

port offered by many manufacturers’ rep-

resentatives. Kerr provides loyal and sup-

portive service to customers in an 

ever changing industry.  

Our philosophy is to “leave no stone

unturned” when providing sales coverage

for a principal and to provide an ethical

and beneficial solution for your company.

Kerr Engineered Sales Company operates

in oil, gas, water, pipeline, power and

industrial markets to provide multiple solu-

tions that help save money and improve

your processes.

Customer Solutions
Challenge:  
An East Coast Gas Distribution Company need-
ed more efficient and updated equipment fit-
tings package with the goal to reduce their
operating costs and maintenance procedures.

Solution:
Kerr Engineered Sales Company con-
verted them to a more substantial
comprehensive equipment and fit-
tings package while providing educa-
tion, equipment selection,
field references, cost justification
and training. The close service and
follow up realized significant savings
for the company and a quick payback
on the equipment cost, for years 
to come.

“Kerr Engineered Sales
Company delivered thorough
education of their products,
great service and reduced 

our future operating costs substantially.” 

Mark Andraka, Gas Engineer, PECO Energy

Deeply committed to providing 
solutions for customers’ unique needs 
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Expertise in Five Key Industries
Natural Gas:
Kerr Engineered Sales Company has a strong history
in the natural gas market, priding itself on covering
the industry from the well head to the burner tip.
Products and services include natural gas regulation,
filtration, gas heating and cooling, valve and piping
maintenance, pipeline rehabilitation and inspection,
pipeline pigging and internal cleaning, and system
operational improvements.

Liquid Pipelines:
Kerr Engineered Sales Company provides the liquid
pipeline industry with services and products that
encompass line pigging, internal pipeline inspection,
product heating, anomaly detection, pipeline hot tap-
ping for branch connections and temporary line plug-
ging services and equipment for pipeline repair and
rerouting.

Water/Waste Water:
Products and services in the water and waste water
industry were being introduced by Kerr 50 years ago.
This includes: hot tapping for branch connections,
temporary line plugging products and services,
pipeline cleaning Pigs, Pig-Launchers and traps,
pipe rehabilitation and internal lining services.

Industrial:
Within the expansive needs in heavy industry 
Kerr Engineered Sales Company provides solutions
for building services, petrochemical plants, refineries,
pulp & paper plants, hospitals, universities, industrial
manufacturing, steel mills and breweries. Products
and services provided to the industrial market
include: line plugging by pipe-freezing, branch con-
nection by hot tapping and line plugging using STOP-
PLE® and SHORTSTOPP® equipment and fittings, pipe
cleaning and pigging products, pipeline internal
inspections, product heating and cooling, valve main-
tenance, and product filtration/separation.

Power Generation: 
Power generation industry needs that are being 
met by Kerr Engineered Sales Company include
pipeline plugging by freezing, branch connections 
by hot tapping and line plugging by use of STOPPLE®,
SHORTSTOPP® and other mechanical devices.
Process equipment offered to the power generation
market includes compressor inlet filtration and
exhaust systems, inlet turbine and engine cooling sys-
tems using evaporative cooling and fogging, product
filtration and separation, process heating and 
cooling, valve maintenance, pipeline cleaning by pig-
ging, pipeline internal inspections and pipeline reha-
bilitation.

Contact us 
to schedule:
■ Job-site visit 
■ Technical presentations 
■ Project analysis 
■ Project start ups 
■ Product training
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Company Profile & People
Kerr Engineered Sales Company

provides customers and principals 

with state-of-the-art communications,

inside sales support, troubleshooting,

order tracking, EDI order capabilities,

equipment training, technical presen-

tations, and a strong technical field

sales staff. As an independent compa-

ny, Kerr Engineered Sales Company

continues to offer creative, cost-effec-

tive solutions to problems 

that generally involve the products

and/or services of more than one 

of the principals.

A. J. Kerr (Art) founded Kerr

Engineered Sales Company in 1952

after a twenty eight year career in

sales and marketing to the oil, gas and

water industries with the most recent

assignment as Vice President of Sales

for Rockwell Manufacturing Company.

He uncovered a need for sales and

marketing services for southwestern

manufacturers desiring to expand

their product lines to the northeast.

His son, Jack agreed while working 

on his engineering degree at

Northwestern University to join the

company. He became full-time after

receiving an MBA from Harvard

Business School.

Art and Jack organized Kerr

Engineered Sales Company to 

meet this need initially for two south-

western manufacturers,

both of whom continue with Kerr

Engineered Sales Company as their

representative to the northeastern ter-

ritory. They are:

T. D.Williamson, Inc. and 

Peerless Manufacturing.

Art Kerr served as president 

of Kerr Engineered Sales 

Company from 1952 until 1968 

when he became Chairman and 

Jack assumed the Presidency. This

continued until 1997 when Jack

turned the day-to-day operations 

over to his sons, David Kerr, now

President, and Thomas Kerr,Vice

President Sales and Marketing while

Jack assumed the title of Chairman/

CEO in 1997. Kerr Engineered Sales

Company continues the tradition of

service with integrity that was the

original foundation of the business.
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